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CHAMP LIFE - HOPE FOR A BETTER FUTURE
Since 2003, Champ Life has 

brought hope and encouragement 

to abused, neglected, and at-risk 

children. Each year, thanks to the 

continued support of its generous 

donors, Champ Life has been 

able to expand its program to 

meet the ever-increasing needs of 

Metro-Detroit communities. 

This year, an anticipated 100 children will 

have the opportunity to attend a free, one 

week resident summer program, Champ Life 

Kids’ Camp. Campers will enjoy self-esteem 

building activities including horseback riding, 

swimming, water wars, a carnival day, a 

birthday celebration, and more. With a 1:2 

adult-to-child ratio, Champ Life ensures that 

all are seen, valued, and supported.

Visit www.mychamplife.com to learn more 

and donate. To learn more about our weekly 

Kids Club in Clinton Township, email  

Keri@mychamplife.com. Have a foster child who could benefit 
from our free camp? Email Jeni@mychamplife.com. 
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Red Tag, a discount retail store specializing in overstock and returned 

inventory, opened in 2024 with the purpose of giving back to the community 

by providing affordable items for all shoppers, regardless of their price range. 
Founded and led by Metro-Detroit native Kelsey Bashi, Red Tag  provides 

economic relief on essential goods, from clothing brand names to near-

date/post-date groceries, furniture, household items, paper products, and 

more. Items are marked 

down up to 90% off the 
original retail cost, and new 

inventory is featured every 

Friday. 

For items that do not sell before inventory is replaced, Red Tag 

often donates them. Bashi’s favorite example is a donation for 

the forgotten elderly in hospice care. Bashi has also used Red Tag 

as a springboard to offer support to institutions like the Michigan 
Humane Society, to name a few. Red Tag has rapidly become a 

prime example of innovative local entrepreneurship that provides a 

valuable service to the Metro-Detroit community. 

Visit redtagbidding.com to check out Red Tag’s latest initiative for 

local online bidding. 

COMMUNITY SERVICE THROUGH ENTREPRENEURSHIP
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THE FIGHT OF THE CENTURY 

On June 22, 1938, over a hundred million people 
gathered around their radios for “The Fight of the 
Century.” In one corner was 24-year-old Joe Louis, 
a black man who became the youngest ever boxing 
heavyweight champion of the world in 1937. He had 
only ever lost one fight.

In the other corner was Max Schmeling, a German 
man who became the poster child of Nazi Germany 
after defeating Louis in 1936. Hitler paraded Schmeling 
around, using his surprising win over Louis as proof 
that the Aryan race was superior. 

But in this highly anticipated 1938 rematch, for perhaps the first time in history, 
white Americans were rooting for the black man. “I knew I had to get Schmeling 
good… the whole country was depending on me,” Louis recalled. After just 2 minutes 
and 4 seconds of fighting, the world erupted. Louis destroyed Schmeling, becoming 
the undisputed heavyweight champion of the world, and an American hero.

To hear the incredible full life story of Detroit boxing 
legend Joe Louis, plus other tales of Michigan history, 
tune in to the Michigistory podcast.
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BUSINESS DIRECTORY
HEATING & 
COOLING
Burke Mechanical
12310 24 Mile Road
Shelby Twp, MI 48315

(586) 992-1700
burkemechanical.com

To advertise in this

BUSINESS 
DIRECTORY

Email: 
Info@drivecreativeservices.com 

or call (586) 275-0030

Contact us

today! 

DINING

Lee’s Famous Chicken
41501 Garfield Road
Clinton Twp, MI 48038

(586) 416-9400
leesfamousrecipe.com

LANDSCAPE 
SUPPLIES
Dale’s Landscaping Supply
16720 E. Thirteen Mile Road

Roseville, MI 48066

(586) 778-1919
daleslandscaping.com

LAWN CARE & 
LANDSCAPING
Allied Lawn and Landscape
47097 Ryan Road

Shelby Twp, MI 48317

(586) 932-2012
alliedlawn.com

MORTGAGES

Michigan Mortgage Pro
NMLS: 2566773
Joe Murray - NMLS: 1698513 
joe@michiganmortgagepro.com

(586) 210-3077
michiganmortgagepro.com

PAINTING

Shelby Macomb Painters
50555 Central Industrial Drive
Shelby Twp, MI 48315

(586) 991-6555
shelbymacombpainters.com

REAL ESTATE

The Monzo Group
235 N. Groesbeck Ave.
Mount Clemens, MI 48043

(586) 210-3350
monzogroup.com

RETAIL

Red Tag
45300 Hayes Road
Macomb Twp, MI 48044

(586) 884-4358
getredtag.com

ROOFING

ACS Roofing
235 N. Groesbeck Hwy, Suite 200
Mount Clemens, MI 48043

(888) 252-3835
acsroofers.com

TRAVEL

Travel Time Vacations  
& Cruises
46235 Van Dyke Ave.
Shelby Twp, MI 48317

(586) 323-6100
586travel.com

WORSHIP

St. Peter Lutheran  
Church & School
17051 24 Mile Road
Macomb Twp, MI 48042

(586) 781-3434
stpetermacomb.com
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SZAJNA-CARR – FOR THE PAWS
Szajna-Carr For The Paws is entering its third year as a registered 501(c)(3) non-
profit organization, founded by Evette Szajna and Mark Carr.
The organization’s mission is to serve as a supplementary resource for police 
K9 units in the Tri-County area and throughout Michigan by donating vital 
equipment and supplies not typically funded within departmental budgets.

Last fall, our organization expanded its outreach by introducing K9 Rookie 
Kits—consisting of bowls, tugs, balls, leashes, and first aid trauma kits—for 
graduating Police K9 classes.

This year, we are launching a new fund to support veterinary care for retired K9 
officers. After retirement, handlers cover all expenses for their partners. Our 
organization aims to help K9s throughout their lives—Supporting Police K9’s 
One Paw At A Time.

Please visit our 
Facebook page 
and our website, 
forthepaws.org, for more information.

STEMWAVE – NON-INVASIVE, DRUG-FREE PAIN RELIEF
Do you struggle with joint pain, chronic neck or back 
pain, neuropathy, or plantar fasciitis? All too often, 
individuals suffering from this type of pain believe 
that medication or surgery is the only answer, or 
even that there is no answer. However, innovative 
therapies such as StemWave can offer pain and 
inflammation relief without incisions, injections, or 
downtime. 

StemWave is an FDA-listed medical device and is 
the newest form of advanced shockwave treatment, 
intended to stimulate healing, improve bloodflow, 
and support recovery. It uses harmless yet powerful 

acoustic waves that penetrate damaged tissue or areas of inflammation, activating 
the biological healing process; it awakens those dormant cells that are critical 
for recovery. And while StemWave is a treatment plan, and not a “one and done” 
solution, the treatment itself can be conducted in as little as 10 minutes! 

To learn more about StemWave, contact Mattar Joint & Spine in Clinton Township 
at (586) 477-3284 or visit mattarjointandspine.com. Dr. Jeffrey Mattar, a licensed 
Doctor of Chiropractic Medicine, and his staff have been serving Macomb County 
for over four decades and are eager to help you on your road to recovery!

         Dr. Jeffrey Mattar
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Lace up your sneakers and be part of the movement! 
Face Addiction Now’s 18th annual Run Drugs Out 
of Town 5K takes place Saturday, June 27th, at 
10:00 am at Macomb Community College’s Center 
Campus (walk-up registration begins at 8:30 am). 

This fun, high-energy, family-friendly event brings 
together runners, walkers, teams, and supporters 
of all ages to take a stand against substance use 
disorder. 

Every registration, sponsorship, and donation 
fuels FAN’s free programs that provide education, 
prevention, support, and pathways to recovery for 
individuals and families across our community. 

Whether you’re racing for a personal best or 
strolling with loved ones, your participation sends 
a powerful message: recovery is possible, stigma 
has no place here, and no one has to face addiction 
alone. Run, walk, cheer, or give—however you join 
in, you’re helping build a stronger, healthier, more 
compassionate community. 

Register today at 
faceaddictionnow.org/events/run-drugs-out-of-town

FAN’S RUN DRUGS OUT OF TOWN IS JUNE 27TH!
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The Macomb Charitable Foundation consists of a group 

of volunteers who assist homeless children in Macomb 

County.

These children, having been identified as homeless by 
their school district, are referred to MCF for help with 

clothing, hygiene items, emergency shelter, food, band 

assistance, prom dresses, tutoring, etc. 

While our focus is on the child, we do mentor their 

parents financially, emotionally, and spiritually. All 
donations go directly to helping a Macomb County 

child in need—no one in this organization gets paid. 

Call (586) 232-3473 and visit www.

macombcharitablefoundation.org to offer your 
support.

WHAT IS THE MACOMB CHARITABLE FOUNDATION? 
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REAL ESTATE &
HOME IMPROVEMENT

Understanding Mortgage Decisions in Today’s Housing Market
An educational guide for today’s homebuyers

Mortgage decisions today are about more than simply 
purchasing a home—they’re about understanding how 
financing choices shape long-term stability. As the housing 
market continues to normalize, education has become one of 
the most valuable tools for buyers, especially those entering 
homeownership for the first time.

Why Mortgage Structure Matters
A mortgage is more than a monthly payment. Loan terms, 
repayment structure, and how a balance is paid down over 
time all influence affordability and equity growth. Buyers who 
understand these fundamentals are better prepared to choose 
financing that supports both their lifestyle and long-term 
financial goals.

Predictability Supports Better Planning
Consistent housing costs allow homeowners to plan with 
confidence. Understanding how different loan options affect 
payment stability helps buyers avoid surprises and build a 
strong financial foundation.

 “Understanding how a mortgage works is just as important 
as choosing the right home.”

Refinancing as a Long-Term Consideration
Refinancing is often misunderstood as a short-term tactic. In 
reality, it’s a planning tool that homeowners may use to realign 
their mortgage with changing life circumstances or financial 
priorities.

Supply, Demand, and Decision-Making
While price growth has moderated, housing supply remains 
limited in many areas. Knowing how supply and demand affect 
the market helps buyers approach homeownership thoughtfully 
rather than reactively.

Education Builds Confidence
In a more balanced market, informed buyers are empowered 
buyers. Taking time to learn how mortgages work leads to 
clearer decisions, reduced stress, and a more confident path to 
homeownership.

Mortgage Basics Every Buyer Should Understand

Loan Term
The length of time you have to repay your mortgage. Common 
terms range from shorter timelines to longer ones, which 
impact how payments are structured over time.

Amortization
How each payment is divided between principal and interest. 
Early payments are structured differently than later ones, which 
affects how equity builds.
Equity
The portion of your home you truly own. Equity grows as you 
pay down your loan and as property value changes over time.

Refinancing
Replacing an existing mortgage with a new one to better align 
with financial or lifestyle goals. Often used as a long-term 
planning tool.

Fixed vs. Adjustable Loans
Fixed loans offer consistency, while adjustable loans change 
over time. Understanding the differences helps buyers choose 
stability or flexibility.
Pre-Approval
An early step that helps buyers understand purchasing power 
before shopping for a home.

Joseph Murray
Broker, Michigan Mortgage Pro

(586) 210-3077  |  (248) 228-4843
michiganmortgagepro.com
joe@michiganmortgagepro.com

NMLS: 1698513

NMLS: 2566773

Michiganmortgagepro.com
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Website: www.GPBR.com
Phone: 313-882-8000
Fax: 313-882-6062
Email: members@gpbr.com
Address: 710 Notre Dame, Grosse Pointe, MI 48230

The market in Macomb Township remains strong with continued low sales as the result 
of low inventory.  This trend does appear to be reversing as the year-over-year �gures 
suggest.  Please note that with small amounts of data, average sale price is likely to 
�uctuate, noticeably, and is a less reliable indicator than Days on Market.
Stats and Trends provided by the Grosse Pointe Board of REALTORS® All information 
deemed reliable but not guaranteed and should be independently veri�ed.  Information 
was derived from a variety of sources including, but not limited to, Realcomp II Ltd. and 
the Great Lakes Repository®.
1The Absorption Rate is the rate of home sales taken by dividing the number of sales by 
the inventory.  Above 18.3% is considered a seller’s market.

MACOMB TOWNSHIP REAL ESTATE H2 (Jul-Dec 2025) 

Data Courtesy of Grosse Pointe Board of Realtors

UNDERSTANDING THE NUMBERS

378
AVERAGE MONTHLY   

INVENTORY

39
AVERAGE DAYS

ON THE MARKET

     2.5%
PRIOR H (JAN-JUN 2025)

   8.3%
PRIOR YEAR (JUL-DEC 2024)

577
NUMBER
OF SALES

      27.7%
PRIOR H (JAN-JUN 2025)

    11.4%
PRIOR YEAR (JUL-DEC 2024)

$450,946
AVERAGE SALE PRICE

   0.3%
PRIOR H (JAN-JUN 2025)

   2.1%
PRIOR YEAR (JUL-DEC 2024)

25.4%
ABSORPTION

RATE1

       3.4%
PRIOR H (JAN-JUN 2025)

    38.1%
PRIOR YEAR (JUL-DEC 2024)

     32.2%
AVERAGE ACTIVE

      1.9%
TOTAL UNDER CONTRACT

      27.7%
TOTAL CLOSED

HALF-YEAR (H2 2025) OVER HALF-YEAR (H1 2025)

     32.0%
AVERAGE ACTIVE

    11.5%
TOTAL UNDER CONTRACT

YEAR-OVER-YEAR (for H2 2025 over H2 2024)

MARKET ACTIVITY
Single Family • Detached

Macomb Twp. has delivered the first all-green market activity we’ve ever seen in Southeast Michigan—somebody cue the marching band and confetti 
cannons! Part of this impressive feat comes from posting positive numbers even as market inventory shot up, a combination as rare as a unicorn at a real 
estate convention. This shows the demand for housing here is not just strong—it’s practically doing push-ups—and, unlike in other parts of the country, the 
inventory increase hasn’t sent any numbers into the red. Macomb Twp., take a bow!

Average Sale Price – Healthy: The growth in sale prices may not be breaking any records, but the fact that numbers are still climbing, even with 
inventory on the rise, deserves a tip of the hat—or maybe a celebratory slice of pie. Demand in the community is flexing its muscles, but sellers should 
be careful not to price their homes like they’re selling beachfront property in Malibu. With more competition among sellers, it’s wise to keep the price 
tags grounded, or risk buyers shopping elsewhere for a better deal.

Number of Sales – Healthy: For years, the mantra was “inventory, inventory, inventory”—as if we were all chanting for a magical closet to open up. 
Now, with more choices for buyers and a jump in sales, it’s clear the market finally found that closet, and buyers are rushing in like it’s a Black Friday 
doorbuster. If this keeps up, expect even more folks to flock to the community, perhaps lured by rumors of unicorns and confetti cannons from 
Macomb Twp.’s all-green report card.

Days on Market (DOM) – Healthy: Days on Market has been hanging out around 40, barely budging, even as inventory levels have ballooned. That’s 
not just a nod to the community’s appeal—it’s like the homes here have their own fan club. In a less dynamic market, this might earn only a polite golf 
clap, but here, it deserves a standing ovation (and maybe a high-five from your favorite real estate agent). Clearly, buyers see Macomb Twp. as a place 
worth sticking around for—and homes aren’t gathering dust waiting for someone to swipe right!

Inventory – Spectacular:  Inventory has ballooned to feed what seems like an endless appetite for homes—think of it as a pizza buffet for eager 
buyers—and, impressively, hasn’t knocked any other stats off their feet. But let’s not get too carried away. If supply continues to pile up unchecked, we 
could end up with a real estate version of “all-you-can-eat” leftovers, and suddenly buyers might be calling the shots at the negotiation table. For now, 
though, the market’s serving just the right number of slices.

Absorption Rate – Slight Seller’s market: Sporting a 25.4% absorption rate, sellers are still holding the cards when it comes to negotiations—but 
buyers aren’t just sitting on the sidelines; they’ve got plenty of options to play with. It’s a bit like a game of musical chairs where there are almost 
enough chairs for everyone, so sellers can’t get too comfortable expecting buyers to pay top dollar. The absorption rate remains the market’s magic 
eight ball—shake it, and it indicates exactly how supply is stirring up the action.

The Absorption Rate is a frequently used metric by home builders.  When it is between 15.4% and 18.3% it is considered a market in balance.  Higher 
percentages favors sellers, lower percentages favors buyers.  At the height of the Great Recession the Absorption Rate was below 4%.

Disclaimer: 
Stats and Trends provided by the Grosse Pointe Board of REALTORS® All information deemed reliable but not guaranteed and should be independently 
verified.  Information was derived from a variety of sources including but not limited to Realcomp II Ltd. and the Great Lakes Repository®.
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As winter fades, spring is the perfect time to get ahead 

on home maintenance. Start indoors by preparing your 

heating and cooling systems—replace furnace and A/C 

filters, clear debris from the outdoor condenser unit, 
and clean vents and registers. Test smoke and carbon 

monoxide detectors and replace batteries if needed.

Next, walk around your home’s exterior. Inspect the 

roof, siding, and foundation for winter damage. Check 

walkways and driveways for cracks, and examine 

windows and doors for worn weatherstripping. Clean 

gutters and downspouts to ensure proper drainage and 

direct water away from your foundation.

In the yard, rake leftover debris, trim trees and shrubs, 

and inspect fences and decks for damage. Early spring 

is also ideal for edging garden beds, refreshing mulch, 

and reseeding or aerating thin lawn areas. If you use a 

sprinkler system, check for leaks before turning it on.

A little effort now can prevent costly repairs and keep 
your home comfortable year-round! 

OUT OF WINTER, INTO SPRING: HOMEOWNER 
TASKS YOU’LL BE GLAD YOU DID
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17829 Stallman Drive 
Macomb Twp, MI 48042 
$652,145

50388 Nantwich Drive
Macomb Twp, MI 48044
$490,000

18973 Calypso Drive
Macomb Twp, MI 48044
$425,000 

45727 Heather Ridge Drive 
#224
Macomb Twp, MI 48044 
$230,000 

46568 Riverwoods Drive
Macomb Twp, MI 48044
$475,000

52458 Westfield Drive 
Macomb Twp, MI 48042 
$380,000

48284 Stapleton Avenue 
Macomb Twp, MI 48042 
$440,000 

45914 Portsville Drive 
Macomb Twp, MI 48044 
$410,000 

17404 Timber Drive 
Macomb Twp, MI 48042 
$355,000

16655 Pearlcreek Court 
Macomb Twp, MI 48042
$275,000 

15975 Quail Court 
Macomb Twp, MI 48044
$360,000

19274 Hamlin Lake Drive
Macomb Twp, MI 48044 
$774,000 

19307 Springbrook Drive
Macomb Twp, MI 48044
$586,500 

16349 Haverhill Drive
Macomb Twp, MI 48044 
$410,000 

46039 Rhodes Drive #285 
Macomb Twp, MI 48044 
$234,000 

21789 Magnolia Court 
Macomb Twp, MI 48044
$350,000 

46730 Romeo Plank Road 
Macomb Twp, MI 48044
$326,625

49230 Hanna Court
Macomb Twp, MI 48042 
$329,000 

47474 Stephanie Drive
Macomb Twp, MI 48044
$324,000 

46436 Imperial Lane
Macomb Twp, MI 48044
$275,000

16105 Watson Drive
Macomb Twp, MI 48044
$339,999 

19459 Wiloway Drive
Macomb Twp, MI 48044
$450,000

Scan QR code to view the

active Macomb Township

Real Estate for sale.

MACOMB TWP. REAL ESTATE TRANSACTIONS

My name is Lauren Lewan, and I got my real estate license because I truly love 
helping and meeting new people. I have always been told I have a warm and 
calming presence, and it made sense to apply that to helping people buy and 
sell real estate—which can sometimes be intimidating and confusing! I am 
great at staying calm under pressure, which helps me to easily guide people 
in the buying and selling process. 

Growing up, my dad was a carpenter 
for a real estate company, and later in 
life I worked for a home improvement 
company for a few years. That gave me a 
lot of knowledge about the structure and 

upkeep of houses! Likewise, I have lived in Southeast Michigan all my life and 
am very familiar with its many areas. 

Outside of real estate, I love cooking, and hosting parties and game nights 
at my home with my family and friends. I love spending time with my 
family, especially my four year old niece who I enjoy having over my house 
for cooking and baking lessons. I also really enjoy spending time outside in 
nature, whether that’s gardening in the summer or bundling up and going for 
walks in the winter! 

I can’t wait to meet you and help you find your home!

MEET YOUR LOCAL REALTOR

(586) 210-3350
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